
Job   Descrip�on:   Sales   Execu�ve   
  

  

www.patagoniahealth.com     
15100   Weston   Pkwy,   Suite   #204   

Cary,   NC   27513   
Phone:   (919)   238-4780   

Fax:   (919)   238-7920   
  

Company   overview   
Patagonia  Health  Inc.  offers  a  unique  cloud  and  apps-based  so�ware  solu�on.  The  solu�on  includes  an                 
integrated,  federally-cer�fied,  Electronic  Health  Record  (EHR),  Prac�ce  Management  (PM)  and  Billing             
so�ware.  The  company’s  mission  is  to  solve  the  two  major  barriers  to  EHR  adop�on,  usability  and  cost,                   
and  address  customers’  number  one  problem:  billing.  Patagonia  Health’s  one-of-a-kind  apps-based             
system  is  easy  to  use  and  configure.  Innova�ve  and  unique  apps  provide  �mely  data  for  organiza�ons                  
to   improve   workflow,   streamline   opera�ons,   and   focus   on   providing   quality   healthcare.     

  
Posi�on:     Sales   Execu�ve,   Public   Health   sector   

We   are   looking   for   commi�ed   and   driven   individuals   who   can   contribute   and   further   grow   a   fast   
moving   company.   Inc   ranked   Patagonia   Health   amongst   top   5%   
( h�p://patagoniahealth.com/news-events/inc-5000-list/ )   of   fast   growing   companies.   Patagonia   Health   
Electronic   Health   Record,   cloud   and   apps   based   so�ware,   is   taking   the   Public   Health   market   by   storm.   
Customers   are   consistently   selec�ng   Patagonia   Health   EHR   over   large   and   established   incumbents.   Our   
simple   pricing   strategy,   award-winning   service,   and   our   public   health   specific   modules   have   given   
Patagonia   Health   an   excellent   reputa�on   in   the   market.     

  

Job   Loca�on:   Cary,   NC     

Full   Time   posi�on   

Descrip�on:    This   is   a   new   business,   hunter,   EHR   sales   posi�on   selling   to   county-level   health   
departments   in   your   geographic   territory.   As   part   of   a   small,   talented   and   successful   sales   team,   you   
will   be   responsible   for   the   en�re   sales   cycle   within   your   assigned   region.   This   includes   prospec�ng   
ac�vi�es,   running   demonstra�ons,   genera�ng   and   presen�ng   proposals,   as   well   as   closing   sales.   We   
are   a   small   company   with   a   very   effec�ve   digital   marke�ng   team   with   a   large   amount   of   relevant   
collateral   and   targeted   search   engine   op�miza�on.   You   will   take   responsibility   for   growth   of   your   
territory   and   closing   sales:   from   beginning   to   end.   You   will   also   par�cipate   in   relevant   trade   shows   
which   are   supported   by   generous   booth   drawings   which   increase   traffic.   Patagonia   Health   company   
strategy   is   to   grow   by   achieving   100%   customer   reference-ability.   The   whole   company   ensures   
successful   implementa�ons   (including   onsite   training,   ongoing   customer   educa�on,   state   focus   groups)   
to   achieve   high   reference   ability   and   accelerate   sales.   

http://www.patagoniahealth.com/
http://patagoniahealth.com/news-events/inc-5000-list/


Job   Descrip�on:   Sales   Execu�ve   
  

  

Sales   Responsibili�es     

● Reach   and   exceed   your   sales   target   
● Prospec�ng   ac�vi�es   in   your   territory,   includes   email,   social   media,   and   cold   calling   
● Conduct   detailed   product   demonstra�ons,   both   web-based   and   onsite.   
● To   close   a   sale,   mul�ple   demos   are   required   to   various   roles   within   an   organiza�on.   You   must   

ensure   various   stakeholders   have   buy-in   to   the   solu�on.   
● Listen   to   customers,   offer   relevant   solu�ons   to   overcome   customer   objec�ons   and   move   customers   

to   close.   
● Prepare   and   communicate   price   quotes.   Define   terms   and   move   customers   to   close   sale   by   a   

�meline.   
● Follow   up   with   customers   and   provide   needed   informa�on   or   clarifica�on.   
● Manage   the   RFP   response   process   for   your   territory.   
● Manage   and   own   the   end   to   end   sales   process   from   ini�al   contact   to   demos   to   pricing   to   close.     

  

Skills   and   Qualifica�ons:   

● 2+   years   experience   in   selling   so�ware,   SaaS   technology.   
● Direct   sales   experience   in   healthcare   IT,   preferably   ambulatory   se�ng.   
● Experience   running   demonstra�ons   both   in   person   and   through   a   web   applica�on.   
● Must   be   self   starter,   driven   and   have   a   track   record   of   mee�ng   and   exceeding   sales   targets.   
● Ability   to   work   independently.   
● Excellent   communica�on   and   presenta�on   skills.   
● Fluent   in   business   computer   skills   (Email,   Microso�   Office   products,   G-Suite   apps)   
● Ability   to   travel   up   to   25%.     
● Must   have   a   Bachelor’s   degree   or   be�er.     

  

Preferred:   

● Experience   selling   to   either   Public   Health,   FQHC/CHC   or,   behavior   health   market   segments.   
● Experience   in   EHR/PM/billing   so�ware   
● Recent   experience   in   a   fast   growing,   small   company   is   highly   desirable.   
● Experience   using   Salesforce.     

  

Compensa�on:    Compensa�on   comprises   of   base   pay   and   commission,   commensurate   with   knowledge   
and   experience.   

  
Contact:    Send   resume   or   enquiries   to    careers@patagoniahealth.com     

mailto:careers@patagoniahealth.com

